OpraHuzauyus .
+ MO aBTOPCKOMY NpaBy, CMEXHbBIM,

O6beanHeHHbIXx Hauwnin no

Bonpocam obpasoBaHus, «
HayKu U KynbTypbl

: uniTwin

. «Bbicwas wkona akoHomukuy (HUAY BLUD),
Mocksa, Poccuitckaa ®epepauyus

\ >4

Kacbenpa FOHECKO

KYNbTYPHBIM W MHPOPMaLMOHHBIM NpaBam,
HaunoHanbHbIN nccnegoBaTenbCkuii YHUBEpCUTET

ABTOPCKO-MpaBOBLIE

BO3MO>XHOCTU

B cdpepe NPOMbILLSIEHHON
COOCTBEHHOCTW

PycnaH bygHuk, 4.10.H.

Kadeopa OHECKO
HNY BLLUO



TemaTuka cekumu

Teopus 1 NPaKTuKa

ToBapHble 3HaKM [lBOMHasa oxpaHa [JloMeHHble UMeHa Nmsa KaK TOBapHbIN 3HAK
ABTOpCKME MpaBa Ha CIOBECHbIE, AnbTepHaTnBa v BbIOOD:: Cpenctso BO3MOXHOCTM U CITOXHOCTW
n306pasnTenbHble, 0O bEMHbIE 1 Apyrue OXpaHa aBTOPCKMX MpaB nau NHOVBUAYANU3aumu, pervcTpaunm

00603HaYeH s NAK nx KoMbHauum TOBapHOro 3HaKa KMOEPCKBOTUHT, COMOPbI




TpeHabl A1 n T1C

B MOCTUHOYCTPWMATbHOM MMNPE

HoBbiY B3rnsag n HoBble BO3MOXXHOCTH

OPTION 03

[ekapboHuzauus,
CHVKeHMe
MapXMHaNbHOM
npuobINK

[TOVICK HOBbIX
BO3MOXHOCTU
MHOVBWAYanM3aumm

White label production,
value-based marketing,
3KOHOMMKA BHMMaHMA
N BreYaTneHnm

HepocTtaTo4yHas
pasnnunTensHas
CNOCOOHOCTb CPeacTB
UHAMBUOYaNU3aLUM

O6beKTbl aBTOPCKMX
npaB: MHHOBALMY
VHOVIBYAYaNM3aLmMm v
KoOMMepUvanusaumm

[Tpon3seneHns,
UHMMO3HCEPSI,
NMYHOCTb aBTOPA,
uMdpoBas 3KOCUCTEMA




VISUAL CAPITALIST DATASTREAM

TANGIBLE vs INTANGIBLE ASSETS

Intangible assets currently account for 90% of the S&P 500’s total assets.
1985 1995 2005 2015 2020
v v 7 N N

32% 68% 84% 90%
Examples o

l l B HMA B 3kOHOMUKKE

Buildings and
equipment

COOTHOWEHNEe HeEMaTepWalbHbIX N MaTepKallbHbIX aKTMBOB B MMpe

&

Customer
data

Inventory

g% ; i BT : Pasci iy ¢ ¥ : g5 & Intangible assets
e S0 SRR RTINS &5 : S broadly be divid
¥ : 3 R Y into two catego

Intellectual prop|
and goodwlll

83%  68%

The biggest shift occurred J
between 1985 and 1995. ~

Source: Ocean Tomo Intangible Asset Market Value Study




[1C n CWU

MPoOn3BOACTBO N CPpeACTBa MHOMBUOYANN3aL N

* ABTOMATKM3aALNS

* YpeuleBneHue

* HeTBOpYecKoe nogpaxaHue

e (OTKa3 OT 3CTETUKO-COUMANBHOTO 3aMbIC/a

* [lepeco3paHyve NpMpoOabl — eCTEeCTBEHHbIN MpoLece
* baHanmnsaymsa

« ObpaTHbIV TPeH — HAMBUOYaM3auns 1 yaopoxaHme




AHTU-T3

MPoOn3BOACTBO N CPpeACTBa MHOMBUOYANN3aL N

« CpefcTBa MHAMBMAYANM3aLMM A5 MAaCCOBOIO

7 ¢ BARBER SHOP

212-505-55¢

HEYHVKa/IbHOr O NpoayKTa Nan ycayrn — HN3KMIA

YPOBEHbL PA3/IMHYMMOCTUN N NHOANBUAYANTN3ALUNN

* [lpumep: T3 KUTANCKMX aBTO NPOM3BOAMTENEN

e « [Ipumep: bpeHasl naprkmaxepckrx B Hoto-lopke
BARBER S

X




Heo-konupaunt

dBTOPbI N NOCPEOHNKN HaXOOAAT HOBblE MOAENTM MOHETN3aU W

No Copyright

Music Tracks

* He TOoNbKO pexknama

*  Freemium

*  BHyTpeHHMVe npoaaxu
' 0 u I u h e 1 *  ABTOPCKUI KOHTEHT KaK CPeACTBO KOMMYHMKaLWK

Cexunu npmumep - NFT TOKeHbl Mpon3BefeHn I MCKYCCTBA

NO COPYRIGHT * [1poaaKT naencMeHT

* KOHTEHT B 0OOMEH Ha BH/MaHKe

*  JKOHOMMKA BHUMaHMS 1 BNeYaTneHuin

e MarasuHbl NPUNOXEHWI — MHKIO3MBHAS MOAeNb
e (CC-HeKOoTOpble MpaBa CoxpaHeHbl

e ANbTepHaTMBHAdA CUCTEMA KOMMEHCAU MK

e  FOSS soft

Google Play




TBop4yecTBO = Pasnuyune

TBOPHECTBO CO3AaeT pas/inydre — 3TO YHKa/ibHAA LEHHOCTb




TpeHabl BCTpe4vatloTcH

B3aVIMHbIV MHTEpPeC ONPaBAaHHbIN Lebto

* TpeHabl HaxXoOAT APYT ApYra, HA4YMHAKOT NepeceKkaThCs
1 B3aUMOAENCTBOBATb

* bBaHanbHoe, nuyllee MHAMBUAYANbHOCTH U
VHOVBWAYaNM3aUMm MaTepranbHOe NPON3BOACTBO
BCTPeYaeTCs C HOBbIMI MOAENAMU MOHETU3ALUN
aBTOPCKMX MpaB

* MaTepunanbHoe NpoOn3BOACTBO CTaN0 OObEKTOM
3KCMAyaTaunm Co CTOPOHbI TBOPYECKNX MHAYCTP UM

* [lpon3BOAMTENb NbITAETCS CTaTb CYyOBEKTOM
MCNOMb30BAHNSA OPUTMHANBHOCTY NPON3BEAEHUIA U

CaMux aBTOPOB




YOUR
BRAND

White label economy

Ha nepeceYeHn TeHAEHLMA

e Tak HemaTepuanbHbIN aBTOPCKMI NPOAYKT BbIXOAUT Ha
DbIHOK K1aCCUYECKMX TOBAPOB U YCIYT Yepes

Pa3NNYUTENbHYIO CUY TBOPYECTBA

*  I3TO He MepBbIV OMbIT, 3TO UHAYCTPUS, LIENBIV CEKTOP

SKOHOMWKN

*  VHo3HCepbl + NpOM3BOACTBO + CPeAcTBa

VHOVBMAYaNM3aumm



Slilefeze Value-based marketing

LI,@HHOCTHI:IVI TapretrHr BMeCTo peKiaMbl Mo rnaowaniqm

* LleHHOCTM NpoV3BEAEHNSA TPAHCAIMPOBATL Ha
MPOU3BOACTBEHHbBIE KOMMAHWMW, X MPOAYKTbI 1 YCAYT I
*  CKONb3sLWMI BpeHAa — LEeHHOCTN MOTYT MEHSATbCS

e CKOMb34AWasd MAeHTUYHOCTb

» CeroaHs 3enéHoe Npon3BOACTBO, ieKapboHM3aLus,
BO3BPAT NPOM3BOACTBA, a 3aBTPa — VIHOE

*  KaKoB MHCTPYMEHT Nepe-no3uLUNOHVMPOBaHNSA?
* TBOpYeCcKune NpoayKThl: LMMOPOBOM KOHTEHT, TUTEepaTypa,

MY3bIKa, KMHO, ayAVIOBMN3YyanbHble MPON3BEeAEeH NS




lue-based promotion

hite-label cnpoca

CoefiHEHME CNPOCa C NPEAOKEHNEM

BbigBneHve notpebHocTen w
BbigBneHve notpebHocTem va

HoBbIV NocpeaHnK
Ha PbIHKE aBTOPCKUX N CMEXHbIX MpaB a/14
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guni'lmin
T

Opranusauns . Kadegpa KOHECKO
ObveanHeHHbIX Haunin no  «  no aBTOPCKOMY NpaBy, CMEXHbIM,
Bonpocam obpa3oBaHus, « KynbTYpPHBIM U MHPOPMALMOHHBIM NpaBam,
HayKu 1 KynbTypbl ., HauuoHanbHbI nCccneaosaTenbCKin yHuBepeuTeT
. «Bbicwas wkona akoHomuki» (HAY BLLD),
Mocksa, Poccuitckas ®epepaums

|
bnaropapto 3a BHUMaHue! PycriaH ByaHUK, [1.10.H.

KOHTaKT: Kadenpa FOHECKO
rbudnik@hse.ru HWY BLU3




